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fessionalism and stops in between. Some
explain that the camaraderie of warriors draws
them back, while others simply enjoy combat.
In today’s PC environment, the latter sentiment
may be officially frowned upon but it’s not
limited to the Marine Corps, and no war was
ever won without it.

However, few soldiers or Marines expect any-
thing resembling victory in the foreseeable future,
and most who’ve served in Iraq or Afghanistan
expect it to last far beyond their enlistment. Says a
three-tour veteran, “We beat Germany 60 years
ago and we’re still there.”

A quick survey of the McMillan class
revealed that only two of the 14 shooters were
married, one just recently. Consequently, few
plan on a full career but several expressed
interest in plying their skills as security contrac-
tors at home or abroad. “It’s not all about
money,” says a lance corporal. “But I’d like to
be able to start planning for a family.”

A recon Marine can expect to log a lot of
time in combat zones. In a four-year hitch he
spends his first 11 months in boot camp,
infantry training, and recon school. Of the
remaining 37 months he will likely spend at
least 14 in-country. But the interim is hardly
downtime. The units conduct almost constant
training, and frequently are alerted for short-
notice deployments that may not occur but
must be treated as the real deal.

NNoonn--MMiilliittaarryy TTrraaiinniinngg
It’s been said that the armed forces cannot

produce enough snipers, hence the need for
civilian schools such as McMillan’s. Bill Graves
makes a distinction, noting, “The military sniper
schools can fail 40 to 60 percent of their stu-
dents. They see that as keeping up the quality of
their programs, but they’re always short of the
numbers they need. That’s why we have a full
schedule: our classes are 100 percent shooting.
There’s no time for physical training, no politi-
cally correct programs, and not much admin
time. Trigger time is what counts.”

Because Graves’ curriculum literally provides
more bang for the buck, he sees a succession of
repeat customers. Besides the Marines, he’s had
Army Airborne, Rangers, and SEALs.

The other advantage is realism. Cowtown
affords 360-degree target engagement, live-fire
stalks, and serious downhill angles. Away from
the highly structured military courses, McMillan
clients can learn other ways of doing things. “A
lot of guys have never been able to do more
than single-load,” Graves explains, “and others
have only shot off packs or bipods. We can
show them some of what they may not have
seen, and they go away wanting more.”

If the 10-day warfighter class was any indicator,
McMillan Sniper School will be seeing more
Marines for a long time to come. DP
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